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Meggs Ford doesn’t run on gasoline. The dealership gets its 
power from across the street, indirectly at least.

“We’ve had good neighbors — Marlboro Electric,” Hubert says. 
“I’ve tried to get them to run a cable from that generator from 
over there,” he jokes.

Employees at the dealership and the co-op use their neighbors 
as landmarks. People at Marlboro Electric 
tell people, “We’re next to Meggs Ford.” 
Employees and drive-through customers at 
the co-op get a good view of new models 
on the lot across the street.

Hubert and his son, Hub, say they often 
tell truck drivers 
hauling in loads of 
new Fords to look 
for the co-op’s sign. 
It’s easier to spot 
on the bypass, they 
note.

A residential member of the 
cooperative as well, Hubert notes 
that he lives at the end of a Marlboro 
Electric line coming back into town. His 
home has an extra co-op connection, 
you could say:  It previously belonged 
to the late Robert Awbrey, who served 
as MEC’s general manager for many 
years. “He was a character,” Hubert 
remembers fondly.

Meggs recently contributed several 
boxes of items related to co-op history 
he found at his house. Aubrey had them 
in storage, he says. One item is the Rural 
America magazine shown here.

Christy Overstreet, the co-op’s 
Marketing & Communications 
Representative, thanked Meggs for the 
contribution, which she says is timely.
On September 3, 2010, the cooperative 
will mark its 70th 
anniversary of serving 
members, she notes.

Marlboro Electric 
Cooperative began 
serving members in 
September 1940. “To 

celebrate our anniversary, we’ll feature some 
of the things Mr. Meggs donated, as well as 
some other items from our archives, in a new 
feature in South Carolina Living,” Overstreet 
says. The feature, to be called, “70 Years of 
Service”, will begin in the September issue. 

“Thanks to Mr. Meggs and all the other 
members of Marlboro Electric Cooperative 
over the years!” she says.

Passing inspection
Hub remembers well how 
he learned the business 
— from the tires up. He 
laughs and recalls, “When 
I was in junior high, maybe 
13 or 14 years old, the sales 
manager at that time and 
the detail shop guy had me 
cleaning cars.” 

He finished the first car 
and brought it around to 
the sales lot. “I thought I’d 
done a great job,” he says. 
“They inspected it and sent 
me back with it. I think I 
made six or seven trips back 
before I got it right.

“Those are the kinds of 
things that teach us the 
lessons in life,” Hub says. 
“It made me mad as fire at 
first, but it teaches a lesson: 
If you’re going to do it, do 
it right.” 
 
Off the road
Ford is in the blood for the 
Meggs. Hubert’s first car, he’s 
pretty sure, was a Galaxy. 
“I was in the military when 
I got my first car. I think it 
was a Galaxy, I know it was 
a Ford,” he says.

Full-sized cars were the 
big seller when he opened 
the dealership in 1972, but 
he notes, “The first car I 
ever sold was a Mustang.” 

Hubert even remembers 
the customer — “Earl 
McCall,” he says without 
hesitation — and the 
Mustang’s color — “blue.”

The Mustang has 
become an American icon 
— “It’s been there all these 
years,” Hubert says — 
pacing the automotive pack 
for decades, no matter what 
the imports bring on. 

“Ford is second to none,” 
he says. 
 
Changes to come
Electric and electric-hybrid 
vehicles are a new option, 
“Ford’s got ’em,” he says, 
naming the Escape and 
Fusion. And Meggs Ford 
has sold a few.

Plug-in hybrids, which  
can be recharged by plug-
ging them into household 
outlets, are not yet 
commercially available, but 
Hubert says price is the key. 
“It’s just a matter of time,” 
he says. “They’re going to 
be there, but they’ve got to 
get the cost down to where 
most people can afford 
them,” he says. “They’re not 
building enough to get the 
cost down to compete with 
the gas engine.”

Hub is likewise confident 
that electric vehicles will 
catch on, whether they’re 
powered by hydrogen or 
fuel cells. Power — however 
you get it — is the key. As 
Hub notes, “People like 
being able to depress an 
accelerator and get out of 
someone’s way.”

Hubert adds, “The 
internal combustion engine 
is going to be here a long 
time. I don’t think it’s going 
away.” 

Just like Meggs Ford, 
apparently.

Double connections

Meggs’ ties to Marlboro Electric run deep

Robert Awbrey

A brochure from a training 
meeting Awbrey attended.

From Awbrey’s files, a 1968 
magazine for “Town and 
Country Leaders.”
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Each summer,  Marlboro Electric 
Cooperative receives calls from 
members concerned about 
unexpectedly high bills. Visits 
to members’ homes often 
reveal a constantly running 
pool pump as the culprit.

Some members say they run their 
pumps year-round to address freezing 
issues. We usually remind pool owners 
at the beginning of pool season to be 
aware of this added cost.

The amount of time the pump 
operates plays a major role. A one- 
horsepower pump can cost as much 
as $50 a month, if never switched 
off. A one-half-horsepower pump will 
cost about $25 and a two-horsepower 
pump may go over $100 a month.

To calculate the approximate cost of 
operation of a pool pump, we usually 
check the size of the pump motor and next month

A Marlboro Electric Cooperative member parks 
his tractors inside his home. Hundreds of them! 
Fortunately, they’re just toys — or collectible 
miniatures, as adults call them. The member’s 
wife has her own room full of collectibles — 
Barbie dolls to be precise, including the John 
Deere Barbie 
shown here. Who 
are these fun-
loving members? 
Read all about it 
in next month’s 
Marlboro Electric 
Cooperative edition 
of South Carolina 
Living Magazine.

Pool  
pumps 
By Charlie Hatcher,  

Supervisor of Services

figure the rate of consumption. First, 
we determine the pump’s wattage or 
horsepower. A pump may have the 
wattage written where you can see 
it. If not, the retailer that sold the 
pump should be able to provide the 
information.

The best way to reduce a pool 
pump’s operating cost is to operate the 
pump the minimum amount of time 
required to keep your pool clear. You 

MEC’s Charlie Hatcher with a pool pump that had been running constantly, increasing the member’s 
energy use and costs.  Don’t let high bills from non-stop use of pool pumps put a damper on your family’s 
summer fun.

Hatcher recommended the pump be put on a timer. 
The best way to reduce a pool pump’s operating 
cost is to operate the pump the minimum amount 
of time required to keep your pool clear.
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can pump up a power bill

will need to experiment to determine 
the length of time the pump should 
run.

Start by running the pump for 
eight hours a day. If the pool stays 
clear, run the pump less often. If 
the pool starts to get cloudy, run the 
pump a bit more each day until the 
pool becomes clear. You may find 
different run times are required at 
different times of the year. Use a timer 
rated for the size pump you have.
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